asitplan

audit strategise achieve

BUSINESS / PRODUCT BRIEF

Technology priorities.

Business decisions.

Bring technology evidence, asset information and estimated costs into a phased
investment discussion with business leadership, IT and finance.

FOR BUSINESS LEADERS / IT TEAMS / FINANCE

CONNECTED CAPABILITIES / BUSINESS

Evidence to decisions, in five steps.

Audit = Assets = Forecast = Plan = Report

Review relevant risks Check workloads Make cost Sequence projects Explain scope,

and evidence gaps. and service assumptions visible around business priorities and
dependencies. to finance. needs. decisions.

A shared basis for IT and finance.

Example decision: a staff device refresh

01 02 03
Evidence Planning input Decision
= =
Device condition, support dates, A reviewed cohort and estimate, IT validates scope; finance
workloads and locations. with project costs to confirm. reviews costs; leadership

approves work.

Illustrative decision structure, not a customer outcome or a screenshot of a business account.
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q S i t p I q n BUSINESS / PRODUCT BRIEF

A technology plan
your business can discuss.

Agree the services, locations and assessment frameworks relevant to your organisation. Review business
impact alongside technical priorities.

Business leaders and service owners

Explain which services matter, what disruption would affect and when a decision is needed. Keep proposed
work separate from approved expenditure.

IT teams and technology partners

Review risks, dependencies and asset condition. Make evidence gaps and data coverage visible; age alone
does not determine replacement.

Finance and procurement

Validate quantities, estimates, exclusions and alternatives. Obtain quotations and review the full project
budget before approving investment.
FROM ENQUIRY TO AGREED SCOPE

Your enquiry - asitplan review - Distributor coordination

Tell us your organisation, locations, services and existing IT partner. asitplan reviews the enquiry and passes relevant
details to our distributor, who coordinates a suitable partner or direct route. Confirm scope, proposal and onboarding
before access is arranged.

Bring your business priorities.
Request a demo =)
Discuss services, evidence and investment decisions.

Frameworks and scope are agreed for your business. A report is not certification, security testing or a guarantee of savings. The health
check is an indicative questionnaire; estimates need current quotations.
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https://asitplan.app/contact?topic=demo#enquiry
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